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B2B-oTHOLWLIeHUA
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LleHHOCTUB2B MapKeTUHIr Ha npuMepe
nupamMuabl Bain (2016)
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The B2B Elements of Value, Bain.com 03.2018
MHTepaKTUBHaa MHporpaduka, Bain.com

Elements of Value® Insights, Bain.com
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LleHHOCTU B2B MapKeTUHra

8 | -

®
opD ') G
TIME REDUCED

AVAILABILITY
SAYINGS EFFORT

© 0 W &

DECREASED INFORMATION TRAMNSPARENCY
HASSLES

Ease of doing business value

RESPONSIVENESS EXPERTISE

VARIETY COMMITMENT STABILITY CULTURAL FIT
Whe
o 8 @ @  gc- Ve
ORGANIZATION SIMPUFICATION CONNECTION INTEGRATION CONFIGUR- RISK REACH
phipn REDUCTION

FLEXIBILTY COMPONENT
QuauTty

bain.com


http://www.bain.com/insights/eov-b2b-infographic

LleHHOCTU B2B MapKeTUHra o

\
/ \

\ Inspirational value

/ﬁ@\

/ISION

/ ¢ & "\

/f HOPE SOCIAL \
/ RESPONSIBILITY
/
/ \ Individual value
/ \
/ ot ok \
/X @ \
/ METWORK ~ MARKETABILTY REPUTATIONAL \
/ EXPANSION ASSURANCE \
\

/
/ Y% < \
) X X W C
/ DESIGHN & GROWTH & REDUCED FUN &
/I AESTHETICS  DEVELOPMENT ANXIETY PERKS \

Bomme o m e e e eom e e e om oo L R SRS - S A



NMokasaTtenun B2B-oTHoweHUM (TekaprT)

KOHTpaFEHTbIZ PEﬂaKTHpOBaHHe Accoymnauma | 1D: 12021 3anBkm - 34 ] HokymenTs! - 200 | [ K cnncky

I EcTh AoKyMEHTANBHARA 3a40MKEHHOCTE.

CotpyaHuyecTso ¢ 16.07.18 (8 828 200 #)
MocneaHsasa BcTpeda: 07.02.2024

6 Web (DDS)
= Pe3ynsTaTMBHbIX 33AB0K, %: 67,6

KoHcynsrauuii Tekapt-ID: 0
TMoKazaTenbHbIX KeACos: 3 l2020 2021 2022 2023 2024 2024
- 3ansok "MonesHoe": 0
kI ® @ % 3BEHTBI - Y4aCTHUKOB [ y4acTui: 2/ 2

magHoe Teru MepcoHbl'® OcoBeHHocTy Texapr-1D Tekapt-ID: Pernamentui”>® Berpeuu™® Byaywee'? OmyetHoCTL ™ MporHo3si
PasHoe leorpadma Opranusaum’ Kabunet' Accoumam® [eu#eHne geHer
KOHTpareHTblj Pegal(TH poBaHue Accounauna 1D: 33627 3anBku - 46 | [okymeHTsl - 159

CotpyaHnuecTeo ¢ 22.02.23 (9 603 129 P)
MocnegHAnA BcTpeyva: 06.02.2024

ﬁa Web (DDS)
C PeayneTaTUEHEIX 33380K, % 47,8
KoHCyneTaupit Texapt-1D: 1
MokasareneHeix keicos. 0 T2020 2021 2022 2023 2024 2024
. 3aAeok "TonesHoe" 0
ik & @ %ﬂ ‘JBEHTLI - YYACTHWKOB / yyacTui 3/ 7
InasHoe Tern TMepcome'® OcobenHocTi® Texapt-ID Tekapt-ID: Pernaments’ "> BcTpeun®® Byaywee* OTueTHOCTL ' MporHo3bl PasHoe
leorpadma Opranuzauun® Kaburer' Accoumaumn’ LewxeHne geHer
KoHTpareHTbl: PegaktupoBaHue Accounauma | 1D:32 | 3amsku- 123 | | [okymeHTs! - 1052

COTDYH,HHLIGCTBO ¢ 17.05.04 (52 243 694 9) I EcTe AOKYyMeHTanbHaA 3a40MHeHHOCTh.

MocneaHss ecTpeya: 31.01.2024
ﬁ Web (DDS)  Promo
1 PesynbTaTMBHLIX 33ABOK, %: 48,8
KoHcynsTalui TekapT-1D: 0
MoKasaTenbHbIX Kecos: 1 T2020 2021 2022 2023 2024 2024

. 3aneok "MonezHoe"™ 0
ik W %:l JBEHTLI - YYACTHUKOB / yyacTui: 10/ 17

MnagHoe Tern Mepcors’ OcobenHocTu® TekapT-ID Tekapt-ID: Pernamentsl™ ® Betpeun? Byayuiee® OT4eTHOCTR © Mpor+oss Pasroe
leorpadma Opranumzauun'’ Kabuxer Accoumaimm’ OeicxeHne aexer
KOHTpﬂrEHTbI: PenaKTHpOBaHHe Accoumnauns 1D 349 | 3ansku - 366 _| OokymeHTsl - 1087 ) K cnucky

I EcTe noKyMeHTaNEHAA 3800MKEHHOCTE.

CoTpyaHnyecTso ¢ 28.02.07 (59 463 298 P) I Hetunoeoit orosop
MocneaHss BeTpeya: 07.02.2024

ﬂ Web (DDS)
PE3yNETaTMBHBIX 3aABOK, %6 43,7

KOHCYNBTaLMA TenapT-I D:4
lokasarenbHuiX keAcos: 11 12020 2021 2022 2023 2024 2024
_ 3aneok "MonesHoe™ 3
s T = '% JBEHTE! - Y4ACTHUKOB / y4acTui: 29/ 78

Mnasxoe Teru MNepcoHe ' OcoBenHocTi'® Texapt-1D Tekapt-1D: PernamexTar™ ° Berpeun®™ Byaywee” OtuyetHocTs' ™! MporHoasl PasHoe
leorpadma Opranu3au’’ Kaburet' Accoumaun'® [eiwkeHne geHer
KoHTpareHTbl: PeaaktupoBaHue Accoyvauns | ID: 5593 [ 3amewi- 35 || [okymenTsi - 940
- CoTtpyaHudectso ¢ 25.07.16 (60 038 624 B)
MocnepgHAR ecTpeya: 09.10.2023
5 Jadvert
= PesyneTaTWEHbIX 3aAB0K, %: 60,0
KoHcyneTauui TeKa})T—ID: 1
|_|0Ka33'[f3ﬂbe|x KENCoB: 1 |2020 2021 2022 2023 2024 2024
_ 3aneok "Monezxoe™ 0
e 30 ZBSHTHI - YYACTHUEOE [ yyacTi: 0/ 0
masHoe Term TMepcoHbE OcoBEHHOCTH Tekapt-1D TexapT-1D: PernameHTui®? BeTpedu’ Bymywee’ OT4eTHOCTL™? MporHo3s! Pa3Hoe reorpadms

OpraHuaau,uH' KabuHeT euxeHue aeHer



B2B-npoaaXXxu — 6 aTanos
NOJiIb30BaTE/IbCKOIro NyTH

1. Oco3HaHue un nokanmsauma Nnpobremsbl
2. ccnepoBaHMe U BbI6Op peLleHus

3. DopMupoBaHmMe TpeboBaHUM

4. Bbl60p NOCTaBLUMKA

5. MpoBepKa 1 060CHOBaHME peLleHns

6. O6ecrnevyeHme NPo3pPadHOCTM U KOHCEHCYyCca
B peLleHuu

4 B2B npopgaku - 6 3TanoB MoJfib30BaTEIbCKOro nyTun

Company-Level Characteristics That
Meaningfully Distinguish Four Enterprise
Change Readiness Profiles

Traditionalists: Fence-Sitters: Adventurers: Transformers:
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Gartner.

Five core elements of a powerful sales enablement strategy, Gartner.com
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NMpumep 1.

KITMeHTCKUUN onbIT
N KJIMEHTOLUEeHTPUYHOCTb — BX

KnueHTbl FOTOBbI MATUTb
0o 16% 6oblle 3a
BbICOKO €& Ka4yeCcTBO

o 6CcnyXmnBaHua

32% KNNeHTOB
npekpaLwlalT CoOTPYAHNYaTb
Cc NtobnMbIM BpeHOOM nocne
BCEro NIMb OOHOTO
Heyaa4yHOTro OonbiTa

46% noTpebutenen

OTKaXyTCs

eC/IN COTPYOHUKUA

HO KOMMETEHTHbI
6 n3 10 KIMEeHTOB

npennounTatoT umdpoBbie
KaHaJsbl CaMO O BCyXXBaHMA
N KOMMYHUKaumMn (Beb-cawnT,
MO 6UNbHO € NPUIoXKEHNe,
KabBWHeT, OHNanH-4aT,
cucTeMa rosocoBoro
oTBeTa)

Business of Experience

(Accenture)

Ll


https://www.pwc.com/us/en/services/consulting/library/consumer-intelligence-series/future-of-customer-experience.html
https://www.accenture.com/us-en/insights/interactive/_acnmedia/Thought-Leadership-Assets/PDF-4/Accenture-Interactive-Business-of-Experience-Full-Report.pdf
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KoHuenuua Business Agility

BEHAVIORS
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RESPONSIVE CUSTOMER CENTRICITY = yyTKas K1MeHTOLEHTPUUYHOCT: VALUE-BASED DELIVERY = c033BaTh 1 AOHOCUTb LLeHHOCTM:
- integrate diverse ideas = nHTerprpoBaTb pa3HoO0bpasHble NAen - deliver value sooner = 6bICTPO AOCTABAATL LLEHHOCTM
- fiercely champion the customer = aluLaTk KIMEHTOB - seize emergent opportunities = pearnpoBaTb 1 NCNO/b30BaTb
- sense&respond proactively = mposiBASiTb YyTKOCTb 1 MPOaKTVMBHO pearMpoBaTh BO3HVKAIOLLME BO3MOXHOCTU

- unleash workflow creatively = TBopyecku pa3BuBaTb paboune npoLiecchbl
- prioritize = paccTaBAsATb NPUOPUTETHI
PEOPLE-FIRST LEADERSHIP = yenosekoopeHTpoBaHHOe N1AepCTBO:
- foster authentic relationship = cosgaBaTb 1 pa3BrBaTb MCKPEHHME OTHOLLEHNS
- empower with accountability = HagenATb OTBETCTBEHHOCTHLIO U MOIHOMOYMSMMA
- realize peoples potential = peanr3oBbIBaTbL NOTEHLMAN KaXKA0r0 Yesi0BeKa ENGAGED CULTURE = BoBnekatowas KynbTypa:
- act as one = KOMaHAHOCTb
- engage transparently and courageously = gelicTBoBaTb NPO3payYHO
FLEXIBLE OPERATIONS = rn6KocTb B ornepaLiOHHOW [eATeNbHOCTI: n cMeno
- balance governance and risks = c6anaHcpoBath ynpasieHue N PUCKA - embed phychological safety = noaaepxwnsaTte rapmMoHuio n
- fund work dynamically = nHBeCTVpOBaTb AMHAMUYHO MCMXONIOrMHeCKyHO YCTONUNBOCT
- reorganize structures fluidly = m1aBHO MPOBOANTL CTPYKTYPHbIE M3MEHEHNS - culivsiie @ i ey el = pEREIsebty fe X S HEleLlEn
- adapt strategies seamlessly = aganTBHO KOpPeKTUpPOBaTb CTpPaTernm opraHmsatus

Domains of Business Agility, v4.0, © Business Agility Institute

MaHeBpeHHOCTb 6M3Heca (TMBKOCTb, adanTUBHOCTD, business agility) — MHTerpanbHaga oueHKa,

Edu.Techart, npeseHTauna sebuHapa 12.05.2023
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NMpumep 3.
MapKeTUHI nocsie npoaaX — HNXHAA
netna MakKumH3um

1 MoTpebuTentb paccmaTpuBaeT 2 MoTpebutenn no6asnawT UK yaansioT 6peHab
HayanbHbIM Habop 6peHpoe Mo Mepe TOro, KaK OHW OCO3HAKT YTO OHW XOTAT
Ha OCHOBe BocnpuATKA BpeHaa
M B3aMMOOEMWCTBMA C TOHKAMU
COMPUKOCHOBEHWA

AKTUMBHOE MccnenoBaHue
C6op MHDOPMaLMKM, NOXOAbl MO MarasmMHaMm

HayanbHbIA MeTna noAnbHOCTH
BbiGOp
KpUTepues

MoMeHT
NOKYNKW

Trigger

OnbIT Nocne NoKynku
Tekyluee B3anMoaencTeune 3 MoTpebuTenb OKOHYATENbHO
BbibMpaeT 6peHg B MOMEHT

MoKy K1

£ Mocne NokynKu NpogyKTa AW ycnyru notpeburenb CTRPOUT OXKUAaHNUS
Ha OCHOBE MONYy4YeHHOro OMbITa 419 UCMOMb30BaHUA B ByayLumx Monb30BaTENbCKUX MYyTELLIECTBMUAX



NMpumMep 4.

Account Mapping

Account mapping ncnonb3yeTca ANA NOHUMaHUSA, KaK paboTaloT opraHmM3aumm KIMeHTOoB, onpeaeneHus
KJTIOUYEBbIX NNL, MPUHUMalOWKMX pelieHua (J1MP), CTOPOHHUKOB M MPOTUBHUKOB, C LieNbio NSIaHMPOBaHUS

B3aNMMOOTHOLLEHUN.
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MNMpumep 5. NMpumep 6.
Insight Selling — cuna vpoen Momentary market
B B2B-npopa)ax

<A 'nsight Selling - cuna npen B b2b-npopaxkax <“d Momentary market: 4To Takoe MUKPOMOMEHTbI
N MOMEHTasbHble PbIHKN?
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MpumMmep 7.
Account Based Marketing

Traditional funnel ABM funnel
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NMpumMmep 8.

AQBoKaTypa KJIMEHTOB
(Customer success management)

<“d CSM npoTtuB NPS: agBokaTypa KIMEeHTOB fy4lle cpedHel TosbHOCTH


https://t.me/techart_ru/69
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Self-service B B2B —Ba)Hee, YeM Ka)XeTcs

Total Experience
Advocacy Interaction

Loyalty
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Gartner

7 benefits of self-service

0na coTpyOHWKOB: BbIMTU U3 PYTUHbBI U BbIQEUTD

He3aBMCHMMOCTb OT MECTOMOTOXEHUSA
1 BpeMeHUn: DaKTop cYacTbs Ans @ BpeMda ona 6onee NpoayKTUBHbIX 3a4ad

KITMeHTOB

YckopeHHasa o6paboTka 3anpocoB
Ha 06CNy>XKMBaHUe

[MocToaHHOE KayecTBO

Mporpecc npouecca

Bceraa Ha Bmay Qﬁ

KL

Cny4aun O6CJ'Iy)'KMBaHM¢| MOXHO CTaHOaPTU3NPOBATb;,
npeannocblyiKa And aBTOMaTn3aumnm

MOHUTOPUHT: MPOMN3BOAUTENBHOCTb CTAHOBUTCS
U3MepuMomn, NpamMas o6paTHasa cCBa3b AN
OMTUMU3aLMNU CYLLECTBYIOLLMX MPOLLECCOB

4 Self-service B B2B - Ba)kHee, UeM KakeTcq
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MpumMep 10.

OTHoOLWeHMS, a He NpoAaXN, SKOCUCTeMa
NnapTHepoB U BbipallMuBaHME KJIUEHTA
(koHUenuua VITA, TekaprT)
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12.2020 Business Agility — ckopocTb 1 aganTUBHOCTb 6M3Heca

02.2020 Performance based contracting — KOHTpaKTbl Ha OCHOBaHUM 3PPEKTUBHOCTU, Ka4eCcTBa U pPe3y/ibLTaToB
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01.02.2021 CSM npoTtme NPS: agBoKaTypa KIMEHTOB Jlyudlle cpegHem NosaIbHOCTHU

18.01.2021 Customer + Employee + Tech = Total Experience
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